Listed below are the net sales for a San Francisco–area mail-order retailer for the years 2003 to 2012. Use the mean sales for the earliest three years to determine a base and then find the index for 2011 and 2012. By how much have net sales increased from the base period?
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2003 $486.6. 2008 35685
2004 5068 2008 5819
2005 5222 2010 4961
2006 5746 2011 4566
2007 560.7 2012 4333





.:.

SOLUTION:
Every product and service has its own certain price on which the product or service sold. Every product and service is directly affected by the nature of the service and product and the life cycle of the product. In addition to that, average selling price is linked with those products which are distributed across multiple channels.
The mean sales for the earliest three years is $(486.6 + 506.8 + 522.2)/3 or $505.2.

2011: 90.4, found by (456.6/505.2) (100)

2012: 85.8, found by (433.3/505.2) (100)

Net sales decreased by 9.6 and 14.2 percent from the 2003-2005 periods to 2011 and 2012 respectively.
